Group Exercise 1: Persuasion
· This exercise will be done in groups of 3
· Patient: You will speak about something that you have been thinking about changing in your own life. It could be a habit, attitude, or behavior, but it should be something that you have not changed yet. Maybe it’s something that would be good for you, or that you think should change. It should be something you’re comfortable sharing – not your deepest, darkest secret. 
· Clinician: Your task is to try as hard as you can to convince and persuade the client to make the change that he or she is considering. Specifically, once you find out what the change is that the person is considering, do these five things: 
· 1. Explain why the person should make this change.   
· 2. Give at least three specific benefits that could result from making the change. 
· 3. Tell the person how they could make the change. 
· 4. Emphasize how important it is for them to make the change.  This might include the negative consequences of not doing it. 
· 5. Tell/persuade the person to do it. And if you encounter resistance, repeat the above, perhaps more emphatically.

